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Dealer Factory Co-opera tion 


Precise Meaning of ew Teri Not Yet Divulged; BODY EXPERT SAYS 


Description of New Line Expected 
Soon 


D* -TROIT, Nov. ‘~The twenty-four-sheet posters are 
being pasted today on 18,000 billboards from coast to 


as 


coast announcing “The Wizard Control—Greatest Achieve- 
ment Since the Self- Starter—Buick for 1932." es 
Evidently it is the start of a*® 
“tickler” campaign, seeking to arouse 
the curiosity of the public. Here it WAYNE COUNTY SALES 
is interpreted to mean that the 1932 IN OCTOBER FALL 
Buick line will make its appearance 
in the very near future. Possibly BELOW LAST YEAR 
the first big shot of the new business | : ae 
battle. 
a ja - of Detroit, Nov, 4—October regis- 
Just what “the wizard control”! : ' 
‘ trations in Wayne county failed to 
really is a scret that has not as yet : 1 
been divulged by the powers that) hold up to the September level or 
be at Flint. But it is presumed to|even touch October of last year. 
be one of the outstanding mechani-| The count on passenger cars for 
cal features ie the new line. this October was 1,882, onan. 
Philadelphia, Nov. 4.—Gov. Pin- 
chot’s proposal to the special ses- | 
sion of the Legislature meeting next 
Monday for an emergency 2-cent 
gasoline tax for two years drew a 
protest on behalf of the tax-bur- 
dened motorists yesterday from 
Frank E. Ballantyne, general man- 
ager of the Automobile Club of| 
Philadelphia, local unit of the} 
American Automobile Association. 
“On the basis of figures from na- 
tional A. A. A. headquarters show- | 
ing that Pennsylvania motorists 
used 473,131,000 gallons of gasoline 
in the first six months of 1931, Gov. 
Pinchot’s proposal for a 2-cent 
emergency gas tax would require 





the payment by motorists of an ad- 
| 


(Continued on Page 6) 


pared with September's 2,797. Octo- 
ber, 1930, was 2,094. Truck titling 
this October was 293, as against 
September’s 346. October a year 


*‘|ago was 415. 


For the ten months of this year 
there were 42,269 passenger cars 
titled, as against 58,632 in the same 
period last year. The trucks have 
3,514, as against 4.691 last year. 
Ford has regained his leadership in 
Wayne county, with 640 cars titled. 


CAR FINANCING OFF 
39.9% IN CANADA 
DURING SEPTEMBER 


Montreal, Nov. 4.—The figures for 
automobile financing compiled by 
the Dominion Bureau of Statistics 
show a decrease in September as 
compared with August of this year, 
and indicate a falling off in financ- 
ing as compared with September, 


(Continued on ) Page 7) 


Car Industry Starts to Lead | 
Revival of Nation’s Business 


DETSO!T, Nov. 4.—It long has 
been a tradition in the auto- 
mobile industry that it is the first 
to feel the effects of an industrial 
decline and the first to recover. 

Many of Michigan's business lead- 
ers believe that the motor car in- 
dustry will lead the way again as it 
has done in the past. 

No small part of the feeling that 
better days are at hand is based 
upon the impending presentation of 
new models by a majority of the 
automobile manufacturers. Many of 
these new types are in process of 
construction, while others are to 
come off the production lines with- 
in a few weeks. The effect of this 
ney model production has already 
been felt in related industries that 
Supply tools and parts for the 
motor car makers. Its effect upon 
employment will come soon when 
all the makers planning new types | 
put them into production. 

The motor car industry has 
cleared its decks in preparation for 
@ vigorous sales campaign, Virtually 
. ho surplus stock will be in dealers’ 


hands when the new cars are pre- 
sented. 

The faith of the Ford Motor Com- 
pany in the future of the motor car 
industry is shown in the expenditure 
of $500,000 for the installation of ad- 
ditional equipment for the salvaging 
of worn-out motor cars. 

Michigan’s contribution to the gen- 
eral effort to hasten the return of 
normal conditions is a $10,000,000 
highway project already under way. 

Several of the State’s public utili- 
ties corporations are going ahead 
with large construction programs. 

In Detroit preparations are being 
made for the razing of the old post- 
office building to make way for a 
new $20,000,000 structure. 

From Muskegon the Continental 
Motors Corporation announced an 
improvement in demand for its prod- 
uct and at Jackson the Sparks With- 
ington Company has taken on addi- 
tional workers. 


Toledo, O., Nov. 4. —The automo- 
bile industry Is emerging from its 


(Continued on Page 17) 


32 MODELS TO SHOW 
STREAMLINE TREND 


New York, Nov. 4,—The first 
serious trend to streamlining will 
be noticed in the 1932 lines of sev- 
eral prominent automobile com- 
panies, according to J. Ledwinka, 
chief engineer of Budd Body and 
an authority on streamlining. 

Mr. Ledwinka said that the 
changes will be particularly notice- 
able in the fronts of cars, the treat- 
ment of this section being much 
different from that of other years. 

“Streamlining is making progress, 
and although we will not see the 
fully streamlined car make its ap- 
pearance in 1932, indications are 
that many of the new models will 
be partially streamlined next year,” 
Mr. Ledwinka said. 

“They will bé lower and the front 


YOUNG RADIATOR 


REPORTS INCREASE 
IN OUTPUT, SALES 


Racine, Wis., Nov. 4—The Young 
radiator Company, manufacturer of 
radiators, for internal combustion 
engines, Diesel engines, pumps, com- 
pressors, power units, trucks, unit 
heaters, convectors and car heaters, 
reports much increased activity dur- 
ing the past three months, and dur- 
ing September and October has been 
working day and night shifts in its 
sheet metal, stamping and assembly 
departments. 

It is reported much of this ac- 
tivity is developed from a new line 
of car heaters, convectors and cabi- 
net and wall radiation for homes, 
offices, buildings, etc., and a new 
design of unit heater. The car heat- 
ers manufactured by this company 
are particularly well accepted and 
have a wide distribution, and 
coupled with the general activity in 
the industrial field, the company 
has met with large sales and speci- 
fications for early delivery of prod- 
ucts that it is regularly manufac- 
turing. 


WILLYS-OVERLAND 9 MOS. 
PROFIT IS $120,462 


Toledo, Nov. 4.—Net loss of Willys- | 


Overland Company and subsidiaries 
for quarter ended September 30, 
1931, was $184,185 after depreciation, 
interest, etc., comparing with net 
loss of $2,581,197 in third quarter of 
1930, 

For nine months ended September 
30, net profit was $120,462 after de- 
preciation, interest, etc., comparing 
with net loss of $2,429,493 in first 
nine months of 1930. 

AC LOWERS PRICE 
OF RADIO SPARK PLUG 


Flint, Mich., Nov. 4.—Retail prices 
on AC Radio spark plugs have been 
lowered to $1.25 each, W. S. Isher- 
wood, general sales manager of AC 
Spark Plug Company, announces. 

The lower price, Mr, Isherwood 
said, is due to economies resulting 
from @ large demand which has 
raised production to a point where 
the price reduction is possible, 


A Dealer the 


Rests 


Only Cure for Industry’s Ills 


Situation and "Suggests 


Methods for Solving Mutual 
Problems 


EW YORK, Nov. 


4.— Automotive Daily News takes 


great pleasure in presenting to its readers a view of 
the present situation in the dealer field by Charles W. Curry, 


Reo dealer in Baltimore, Md. 


We believe that Mr. Curry’s 


summation of the dealer situation today is one of the sanest 
and most temperate presentations of the problem that has 


LOCOMOBILE SALE 
DEC. 1 FACILITATED 
BY COURT ORDER 


Bridgeport, Conn., Nov. 4—Pros- 
pects for the sale of the property of 
the Locomobile Company of America 
at public auction, scheduled for De- 
cember 1, at 10 a. m., have been con- 
siderably brightened by a decision 


—® been given us. 


He offers a constructive solution 
of the used car problem, Whether 
the reader agrees with all the views 
expressed, Mr. Curry’s article is 
thought provoking and constructive, 
We shall be glad to have our readers 
comment on this interesting and 
significant exposition of the dealer’s 
point of view. 


By CHARLES W. CURRY 


W. Curry, Inc., Reo Dealer 
Baltimore, Md, 


Cc. 


Much has been said recently rela- 
tive to the automobile situation as 
regards factory, dealer, and ultimate 
consumer. There has nothing of 
any real consequence, however, as I 
see it, been offered or suggested 
really to relieve conditions. The so- 
called permanent dealer contract 
and exclusive territories are but sur- 
face indications of the real weak- 
ness within. Certainly no disinter< 
ested party could expect a factory 
to give an ineompetent dealer a 
long term contract with the special 
added attraction of exclusive terri- 
tory. I cannot see, excepting in a 
few isolated cases, where any dealer 
group has any serious discussion 
wherein they should in any respect 
antagonize the factories. The situa- 
tion so closely involves both factory 
and dealer, and one is so dependent 
upon the other that a broad spirit 
of co-operation offers the only solu- 
} tion of the difficulties. 

For the past five years there have 
been at least five things funda- 
mentally wrong with the automobile 
business. 1.—Incompetent dealers, 

—Too many new models. 3.—Too 
frequent new models. 4.—Produc- 
tion capacity far beyond consumer 
capacity. —Antiquated merchan- 
dising methods. 

Many times on item No. 1 a rich 
father would interest the bank in 
financing his very young son in 
handling an automobile dealership, 


of Judge Arthur F. Ells of Superior | 
Court which modifies the original 
foreclosure order and allows sale of 
the buildings and real estate by par- 
cel instead of in a single lot. 

Application for this change was 
made by the First National Bank 
and Trust Company of this city, as 
trustee. The sale will include fac- 
tory buildings and real estate, equip- 
ment, all inventions, letters patent, 
patent rights, designs, copyrights, 
labels, trademarks and _ corporate 
names, including the name “Loco- 
mobile.” 

The original judgment of fore- 
closure by sale was entered in Su- 
perior Court on April 10, at which 
time Lacey R. Blackman was or- 
dered to dispose of the property at 
public auction on June 3. The hold- 


(Continued on Page 7) 


GRAHAM-PAIGE REPORTS 
OCTOBER SALES RECORD 


| 
Detroit, Nov. ¢—Graham-Paige 
Motors Corporation reports October 
retail sales were the largest of any 
month since June. Sales are holding 
up better than last year and in 
October exceeded for the first time 
this year the corresponding month 
of 1930 with a gain of 16 per cent. 
| The stocks of cars in the hands of 
lower than 





dealers are 50 per cent. 


year ago. (Continued on Page 2) 


i 


San Francisco, Cal., Nov. 4.—Reports from San Fran- 
cisco show that total sales in that city during October were 
660 vehicle units. Ford led the procession with 120 sales. 
Plymouth made a notable record with 113 units disposed of 
during the month. The figures include the period up to 
October 28. : ; ; 


New York, Noy. 4.—The Allied Die-Casting Corporation 

of Long Island City announces that A. G. Werner of 215 

Chouteau Trust Building, St. Louis, Mo., has been appointed 
its representative for that territory. 
” 7. # 

Los Angeles, Cal., Nov. 4.—The Pilot-Ray Corporation 

of this city announces that its sales for 1931 up to October i 

are 15 per cent. ahead of the same period in 1930. Foreign 

business to October 1 is 4 per cent. ahead of t's total for 


all 1930. 


Late News Flashes 
| 
| 
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Co-Operation Is Key to 
Dealer Factory Problems 


(Continued from Page 1) 


first four items brings us down to 
out one. A brief reference to the 


item No. 5, of more importance 
than all the other combined. There 
can be only three possible ways of 
merchandising automobiles. A mail 
order business with local service 
stations, the factory branch store 
proposition, or the present system 
of dealerships. The first is impos- 
sible, one need only look at the sad 
plight of the tire business to see 
the fallacies of the second, and the 
third at present is at best pretty 
wobbly. This, of course, brings up 
the subject of antiquated merchan- 
dising methods. No factory could 
bring out an array of 1910 models 
at the present time, and get any 
business. It is just as impossible, 
unprofitable, and impractical to 
continue to apply 1910 merchandis- 
ing principles to meet 1931 condi- 
tions. Twenty or twenty-five years 
ago practically 90 per cent. of the 
deals made were straight sales. To- 
day the percentage has reversed 
itself, and 90 per cent of them are 
trades, yet we are advertising ex- 
tremely low list prices with bumpers 
added, tire covers added, advertising 
added, and freight added, which 
means a lot of added sales resist- 
ance. Assuming that item No. 4 is 
true, then it is inevitable that the 
factories must have more money for 
their cars, and dealers must have 
more gross before either can profit- 
ably survive. 

Either Ford, Chevrolet or possi- 
bly Plymouth have probably ample 
manufacturing facilities capable of 
producing all of the light cars that 
will be sold in 1932. Many com- 
panies have copied the merchan- 
dising methods of Ford and Chev- 
rolet (these two firms combined 
have enjoyed practically a complete 
monopoly in their field) without 
realizing the extra effort and the 
expense involved in selling a non- 
monopoly product. If Plymouth 
should be the contender in the low 


A loss of $40,000 or $50,000 was noth- 
ing to the father, so he did not care, 
the bank was assured of no loss, So 
it did not care, and in too many in- 
stances neither did the son. 

When demand exceeded produc- 
tion there was a steady flow of 
money into automobile dealerships. 
I recall in 1921 a certain dealership 
became available, and there were 
41 well financed applications for this 
particular opening in a town of 
under 150,000 people. We were also 
in the midst of a fair size panic at 
that time. Certainly this flow of gold 
into the automobile dealership 
proposition has al] but vanished. 
The depression has also exacted its 
toll of weak dealerships. 

On item No. 2 many factories 
have been producing too many mod- 
els, and on item No. 3 all too fre- 
quent new models. Item No. 4 speaks 
for itself. However, on items No. 2, 
3, and 4 the factories have shown in 
most instances a willingness, backed 
up with real action, in overcoming 
these difficulties. On item No. 4, 
the dealers are not compelled to 
take automobiles beyond their actual 
needs. This may be due to necessity, 
the depression, or factory benevo- 
lence, but I am strongly inclined to 
the opinion that it is a combination 
of all three. Production curtail- 
ment, and annual January an- 
nouncement of models are steps for- 
ward of much more significance than 
exclusive contracts or contracts of 
more permanent duration. Every 
automoblie dealer’s statement that 
goes to the factory, every automo- 
bile dealer’s statement that goes to 
the bank conclusively proves that 
the issue cannot be evaded much 
longer. 

One must see that one of the 
really important of the big three 
(factory, dealer, bank). essential 
factors in the automobile selling 
set-up (banking) is being forced to 
take a hands off policy. A bank 
account is the jam on a dealer's 
daily bread, and regardless of the 
reason, too many are in a jam with- 




























HE buying public always 
responds to outstanding values, even 
during a general depression or 
seasonal slump. Willys-Overland’s 
shipments for October exceeded those 


for September by 79%. 


Write or wire for particulars of this 


profit-building franchise 


WILLYS-OVERLAND., Inc. 
TOLEDO, On10 


Willys-Overland, Ltd., Toronto. Canada 
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price field next year that it gives 


promise of being, then Ford, Chev- 
rolet and Plymouth will be striving 
for business like In any other price 
class. I dare say in Baltimore alone 
by next spring there will be sixty 
merchants selling these automo- 
biles. A merchant’s personality, his 
knowledge of the business and his 


aggressiveness to get business is 
completely dwarfed when any dealer 
in the same city will sell the same 
merchandise out of the same fac- 
tory at a lower price in the form 
of a bigger trade allowance. These 
factories should have their own 
men as appraisers in each city 
where they have a number of so- 
called metropolitan dealers, and 
the customer would soon cease call- 
ing on every dealer in town for a 
bigger discount, and the merchant 
would then draw on the territory 
tributary to his place of business, 
and I would see no necessity for ex- 
clusive contracts. 

No one can blame the factories 
all together for this used car situa- 
tion as long as they were getting all 
the business they could handle, be- 
cause all distributors in the big 
metropolitan cities likewise have 
failed to look carefully into the 
money making facilities of their as- 
sociate dealers provided they were 
giving them a satisfactory volume 
of sales. 

So much for the factory, so much 
for the dealer, and what about the 


deavor, no line of merchandising 
where the customer gets the so- 
called break that he does in buying 
an automobile. First place, the mark- 
up over the factory cost of any 
other commodity is from two to 
three times more than it is on an 
automobile. There is only one other 
proposition where trading is in- 
dulged in to any great extent, 
namely, real estate. In that in- 
stance both sides inflate the price 
on a trade, and seller, as well as 
buyer, has an even chance of mak- 
ing a fair deal. The automobile 
{buyer with an all too limited deal- 
er’s discount insists on the dealers 
running a large used car showroom, 
a used car warehouse to carry his 
;old car until the proper season ar- 
|rives, the recondition of his old car, 
|salesmen to sell it, a large part of 
|the general overhead to handle the 
operation of the department, and 
does not pay a nickel for it, and in 
addition to that, with the present 
antiquated selling set-up success- 
fully insists on his getting hundreds 
of dollars more than the old unit is 
worth. 


five years, the gist of the whole 
discussion was always the deplorable 
situation of the used car business. 
The dealers invariably pass the buck 
to the factories, and the factories 
pass it right back to the dealers. 
The depression, the limitation of 
straight sales with the resulting 
financial shortcomings of the dealer 
organization should bring factory 
and dealer not to pass lightly over 
this situation, but to take it serious- 
ly, and remedy it. The industry 
may not be ready to abolish the 
list price, but the industry must be 
ready to take care of the used car 
situation. Certainly the cost of 4 
unit is essential, the freight to get 
it to its destination is essential, and 
so is an adequate used car mer- 
chandising expense. Ford, Chevrolet 
and Plymouth could well be the first 


several zones, an average taken of 
each distributor’s expense in mer- 
chandising his used car in that zone, 
and that expense billed into the 
list price at the factory, and adver- 
tise a delivered price in each zone. 
I believe other companies would 
willingly follow this plan, and if eight 
or ten of the major concerns adopt- 
ed this pian and put their power 
behind it, it would work admirably. 
There has never been a time in the 
automobile industry like now to ap- 
ply it. The long trader in the auto- 
mobile business is like the so-called 
tape worm who plays around the 
stock broker’s office. It is simply 
a matter of ratio and proportion in 
that he can stick around in accord- 
ance to the amount of money he had 
when he started in. There is no 
opportunity for him at the bank 
any more, and the factories are not 
readily finding his successor when 
he ultimately fails. 

We will undoubtedly emerge from 
this international depression into a 
world-wide era of sounder and 


better business practices, and the! organization to co-operate to get 


consumer? There is no line of en-| 
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Buick Wizardry 
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SPARKS from JJETROIT 





Ford Squeezes "Em Out 


Colorful S. A. E. Program 


| Chris Sinsabaugh—Detroit Editor 


HAT billboard broadside that is being shot at us today 
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from 18,000 key points in the United States reading “The 
Wizard Control, Greatest Achievement Since the Self-Starter 
—Buick for 1932,” verifies the claim of Cadillac that the 
industry as a whole for the past two decades has used almost 
that identical phrase, “greatest since the self-starter,’ in 


hall-marking its major mechanical improvements. 


Either 


that way or the self-starter is included with two or three 
other big things as, for instance, when Walter Chrysler an- 
nounced floating power and linked it with the self-starter, 


four-wheel brakes and closed 
~ 
UICK’S billboarding calls 


7” 


bodies as the four milestones. 
- 
our attention to the fact that 


this is the twentieth anniversary of the adoption of the 
electric self-starter by Cadillac, which is credited with being 
the pioneer. And the anniversary brings to mind some of the 
stories we heard when the cars so equipped came into general 
use in 1911. We recall particularly the one about the new 
owner who, when a thunderstorm threatened and the light- 
ning started to flash, left his automobile in the center of the 
road and perched wringing wet on a fence until the rain 
ceased. He had heard that lightning was likely to strike a 
car with one of those new electric self-starters and he wasn’t 


taking any chances. 
nowadays! 
ra. BANTA gone, too! 


Fancy our believing anything of the sort 
+ » * 


It’s hard to realize that this 


sturdy pioneer who was such a prominent figure in the 


early days of Chicago’s automobile row has come to the end 


of the road in far-off California. 


Death of late has robbed 


us of several of our old Chicago friends—Henry Paulman, 
Harry Branstetter, Walter Githens—all workers in the cause 
at a time when our job was to prove that an automobile 


really could run. 


Banta was one of the writer’s very oldest friends, for 
in his youth he was one of the leading bicycle racing men 
At every trade association meet-| who went into the automobile industry, as did E. C. Bald, 
ing I have attended for the past| Orlando Weber, John S. Johnson, Ear! Kiser, James Levy, 
Sidney Bowman, Herb Githens, Arthur Lumsden and George 
Banker. It was as manager of the Chicago Locomobile branch 
from 1904 to about 1912 that Banta was best known, not only 
for his sales ability, but through his support of contests for 
which Chicago was famous in those days—road races, relia- 
bility runs, fuel tests and hill climbs. 


a 


* 


* 


’M wearing now, and have for years, a watch fob which is 

a replica of the Banta trophy, which was given for a 
reliability team match for Chicago Motor Club members. On 
one team were the dealers and on the other the “amateurs,” 
club membere who were not in the trade. The event was run 
for several years and each time won by the “amateurs.” I was 
one of the “amateurs” and the fob gives me credit for cap- 


taining the 1912 team. 


” By * 
ORD is spending an additional $500,000 in his efforts to 
remove the junkers from the road. His facilities at River 
|to inaugurate such a scheme. The} Rouge for making sandwiches out of the old cars which he 
United States could be divided into/ has reclaimed have been amplified by the installation of a 
400-ton furnace, hot metal mixers and a baling press. The 
latter can chew up the junkers at the rate of almost one a 
minute, while the new s¢t-up will increase the melting facili- 
ties of the open hearth equipment by 600 tons, bringing the 
total capacity to approximately 2,600 tons every twenty- 


four hours. 


The baling press fascinates me. After the glass, tires 
and upholstery are removed it opens its maw and crushes 
the chassis. Then the scrap becomes compact bales and goes 
into the furnace. Dead men tell no tales. 


Bd Bg ok 
OY ANDERSON has arranged a fine program for the 
body dinner of the Detroit Section of the Society of 
Automotive Engineers, scheduled for next Monday night at 
the Book Cadillac. He’s lined up William L. Hoge to talk on 
“Wood Bodies,” R. O. Griffis on ‘Automobile Body Sheet 
Steels” and Howard Ketcham on “European Sources of Auto- 


motive Color.” 








than all the others, that enjoys a|business methods in keeping with 


prestige and a glamour al] its own 
could show no finer spirit nor more 
convincing evidence of pointing the 
way than for factory and dealer 


one industry that is big or bigger their merchandising methods and 


the times. 

Apropos of the season, it is first . 
down, customer’s ball on the dealer’s 
one yard line. Will the secondary 
defense (the factory) co-operate, 
and hold the line? 














FORD DEALERS OF =~ 
4 STATES GATHER 
IN SALT LAKE CITY) 


Salt Lake City, Utah, Nov. 


were discussed. W. C. Patterson, 


branch manager of the company, 
presided, and the principal speaker 
was W. C. Cowling, director of sales 


of the Detroit headquarters. 
In the course of his remarks Mr. 


Cowling said that the present was 


4 
More than 150 Ford dealers from 
Utah, Idaho, Wyoming and Nevada 
attended the conference held here 
by the Ford Motor Company at 
which plans for the coming year 


AS owner of a good car naturally 
you want to keep your machine 
in fine running condition. When 
you're ready for any sort of a trip 
you want to know that you'll get 
there and back without a single 
worry on your mind, 


“Bring Your Car 
Home for Service” 


and assure yourself of a 
better job. 


not the time for giving up. “Our 
troubles today,” he declared, “are John Gallagher Birum-Olson Co. 
to quite an extent mental. Our own neg — 


company is not permitting this so- 
called depression to interfere with 
its expansion program. We are 
going ahead in all parts of the 


world because we have confidence | 


in the future.” The speaker told 
his hearers what the Ford company 
was doing in the way of advertising 
in the new year. He said the pur- 


pose of the meeting was to get the | 
dealers together so as to find out 


in what way the company could 


assist them in meeting their prob- 


lems. 


The gathering was voted a big} 


success. The feeling on the part of 


those attending was that there is a/ 


great deal of business to be had by 
those who will go after it. 
was held at the Hotel Utah. 

In Mr. 
Martin and D. J. Hutchins, assist- 
ant sales directors, and H. C. But- 
kiewicz of the Universal Credit Cor- | 
poration. W. E. Patterson, man- 
ager of the local branch, met the 
party 
them to the city. While here they 
were the guests of Heber J. Grant. 
president of the Mormon Church, | 
at a special organ recital in the big | 
Mormon Tabernacle. 


CENTRAL R. R. USING 
TRUCKS IN SHIPPING 
“PACKAGE FREIGHT” 


Newark, N. J., Nov. 4—The new) 


system of the Central Railroad ot 
New Jersey in shipping “package” 
freight by trucks from Newark to 
Elizabethport and thence by box- 
cars to outside points has proved 
successful in the two months that 
it has been in operation. 

The railroad started the use of 


ten tractors and trailers in August | 
to eliminate delays in shipments of | 


less than carload. The vehicles 
have been hired from Lueddeke’s 
Newark and New York Express and 
their number will be augmented as 


the demand for the service in- 
creases. 
A saving of twenty-four hours 


has been effected by the new plan. 
The parcels are now taken by trac- | 
tors to Elizabethport, where there 
is an elaborate layout of waiting 


boxcars. 
Under the new method, goods 
reach Chicago, for instance, the 


third morning after being shipped | 
from the Mulberry Street or the} 
East Ferry Street freight stations 
of the railroads. The system is 
under supervision of Richard W. | 
Tims, general agent. The Central | 
Railroad, he said, is the only line} 
in this vicinity using the _ Plan. 


3 N. S. P. A. JOBBERS 
STAGE “AD’’ CAMPAIGN 
IN SEATTLE DISTRICT 


Seattle, Wash., Nov. 4.—Three local | 
jobbers, members of the National | 
Standard Parts Association, are put- | 
ting over an advertising campaign in| 
the daily newspapers, calling at‘en- 
tion to the “easy-pay plan” on motor | 
overhaul, brake linings, paint jobs, | 
top, body or upholstery anc accessory | 
requirements. 

The motorist is advised to see h 
neighborhood repairman or garage. 
*You really can’t afford to neglect | 
taking cai. of your car,” the adver- | 
tisement states, “You can now have | 
repairs made or buy new equipment 
and arrange payments on easy) 
monthly installments.” 

Time payment on repairs has 
been developing in this section the| 
past three years in a more or less 
sporadic way. Thisis @hc first time | 
extensive advertising has been un-| 
dertaken to interest the general car- 
owning public. 





Dinner | 
| 


Cowling’s party were E. H. | 


in Denver and accompanied | 


| who came here from the regional 





J. H. Marston Schukei Motor Co. 
Dodge aod Pirmeuth 


Mason City Motor Co. 
Nash 


For and tim sin 


Owens Oldsmobile Co. 
darmodtie 


8. and R. Chevrolet Co. 
Chevrolet 


M. C. 


(MASON) (CITY) 


| reminded by the Mason 
Auto Dealers’ Association, Mason 
City, Iowa, that it is time for a 
complete cheek-up on all run- 
ning equipment. The ads are 
unique and attractive and demon- 
strates what can be done through 
an organization as against im- 
_ dividual effort 


TRUCK FLEET DIRECTORS 


| 


Worcester, Mass., Nov. 


Cold- Weather Reminder 


EEE 


A. 


(AUTO) 





PLAN LECTURE SERIES. 


4. —Ar-| 


|rangements for a series of monthly | 


meetings for motor 


| superintendents, to promote acci- 
| dent prevention work among oper- 


vehicle fleet | 


| the ¥ were made at a meeting of | 


the Worcester Safety Council com- 
| mercial vehicles’ committee at 
Bancroft Hotel. Attendance will be 
| eoutined to fleet superintendents, 


| 


jin the council inter-fleet safety 
contest. 

Topics to be discussed: Classifica- 
tion of accidents, selection of drivers, 
study of “accident-prone” drivers, 
training of drivers, maintenance of 
equipment, 
interest, discipline as an aid to 
safety, the safety court and bonuses 
and awards. 

The sessions will open at 6 p. m. 
with a dinner, after which two hours 
will be cevoted to discussion. Dates 
have not been set. 


0. F. PLOETNER NAMED 
BY MASSOLINE MOTORS 


Jersey City, N. J., Nov. 4.—P. D. 


| Massoline, president of the Massa- 
| line Motors 
|}and Pontiac distributor for Hudson 


Corporation, Oakland 


county, of 1850-6 Boulevard, Jersey 
City, announces the appointment of 
O. F. Ploetner as manager of his 
corporation. Mr. Ploetner has been 
associated with the automobile busi- 


|ness of Hudson county for many 


years, having for the past four years 
been connected with Chevrolet. 


OAKLAND APPOINTS 


MELLEN AS ZONE HEAD 
Indianapolis, Ind., Nov. 4.—Ap- 


| pointment of C. W. Mellen as man- 


ager of the Indianapolis zone of the 
| Oakland Motor Car Company was 


| made here simultaneously with the | 


| announcement of the resignation of 
|E. H. Smith, who had held that 
| post for the past year. Mr. Smith, 


office at New York, has not an- 


| nounced his plans for the future. 


Classified 


Advertising 


Classified Rates 5c Per Word 


SALES WORKERS 
With mechanical inclination, to place 





Air-Lec Door Operators for garages and 
industrial plants; shewld have car; a short 
training and demonstration will be given 
you in your territor: 
begin immediately. 
Co., Madison, Wis. 


good commissions 
rite Schoelkopf Mfg. 


their assistants and the safety en- 
}gineers of the firms and factories | 


methods of maintaining | 


the | 
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CHECK 
AIR 


CHECK 
OlL AND 
GREASE 


CHECK 
BRAKES 


(DEALERS) (ASSOCIATION) 


WITH COLD weather coming on owners of automobiles are bites are being 
City es 


Sp 
CHEVROLET TRANSFERS 
CUTTER TO CLEVELAND 
Louisville, Ky., Nov. 4.—Weston 
Cutter, zone manager at Louisville OUT BY SEATTLE FIRMS 
for Chevrolet Motor Company, has et eee 
been transferred from Louisville to| Seattle, Wash. Nov. 4—A new 
a larger zone at Cleveland, where plan of selling automobiles is being 
he will serve as zone manager. Fifty | ‘Tied for a period of thirty days by 
employees of the local branch,| Transport Corporation, Willys-Over- 
friends, newspaper men, etc., gath-/ land and Hupmobile distributor. It 
| ered at a farewell dinner arranged] js the “help yourself” plan, in an 
i< the Kentucky Hotel for Mr. and| effort of the manager, August John- 
Mrs, Cutter. H. H. Pearson, assis-| son, to cut down overhead costs of 
tant zone manager at Louisville,| selling cars and passing the cut on 
spoke for the employees in present-| to the buyer 
ing the retiring manager with gifts. | “The basis of the plan,” said Mr. 


| Johnson, “is the belief that many 
| LINCOLN ARC WELDING people do not care to pay for the 
! PRIZE COMPETITION 


“HELP YOURSELF” SALES 
CAMPAIGN BEING TRIED 














large total of costs involved in per- 

; sonal solicitation, interest and in- 
| surance in connection with financ- 
Cleveland, O., Nov. 4.—The second | ing deferred payments. On the other 
Lincoln are welding prize competi-| hand, they may be glad to sell to 
tion which will award $17,500 for| themselves, demonstrate to them- 
the best papers on redesign for | selves, and, if they care to, they will 
arc-welded construction closed Oc-/| find competent men in the show- 


tober 1 with four times as many/|room to help in selection and to 
papers entered as in the former | show features. 

contest sponsored by the Lincoln “Our new plan offers free fire and 
Electric Company. theft insurance and long-term pay- 


ments with no interest or carrying 


Reading and judging of the papers 
charges. We believe our cars will 


|} by a jury of award headed by Dr 








| E. E. Dreese, chairman of the elec-| sell themselves without the aid of 
trical engineering department of | ‘calling cars,’ demonstrators and 
Ohio State University, was begun similar costly sales promotional 
November a ' stunts.” 


Arwarer Kent 


TO AUTOMOBILE 
STORAGE BATTERY | 


ANTENNA 
L 





O W Atwater Kent 


RADIO 





“TLLUMINATED 
REMOTE CONTROL 


INSTRUMENT 
PANEL | 


“STATION 
SELECTOR CABLE 
FROM REMOTE CONTROL 


aa SPEAKER 
UNDER 
COWL 
~ SPEAKER — 
¢ i CONTROL 





HOLDING SET CHASSIS AND 
“B*’ AND “C"' BATTERIES 


— 





Mioror Car Rapio 
with AUTOMATIC VOLUME CONTROL 


HE HOT NEWS in radio today— 
Atwater Kent brings out Motor Car 
rugged as the car itself—vibration- 
powerful, sensitive— 
batteries compact in one unit 
Volume Control—Golden Voice Dynamic 
Speaker under cowl—dial and control on 
steering column. An outstanding feature 
~—extreme ease of installation—no cutting or 


Radio 
proof 


GOLDEN VALUES 


ATWATER KENT MANUFACTURING CO. A. Atwater Kent, Pres. 


mutilation of the car. Complete with tubes 
and “B” and “C” batteries (not including 
your installation charge), $89.50. 

Million~ t cars now in operstion are ready 
for this iff>tor Ca» Radio—mitlions of new 
carse ming into the field. 

Get the lion’s share of this new business, 
with the set they can all depend on—the 
Atwater Kent. 


7-tube set and 
-Automatic 


with the GOLDEN VOICE 


4700 Wissahickon Ave., Philadelphia, Pa; 








4 


Automotive Baily News 


Published Every Day Except Sunday and Monday by 
AUTOMOTIVE DAILY NEWS PUBLISHING CORPORATION, 
350 Hudson St., New York, N ; 
O. J. Elder, President H A Tarantous, Vice-President. Alexander Johnston, Secretary 
Entered as second-class matter August 27, 1925, at the post office at 
New York, N. ¥., under the Act of March 3, 1879. 
350 Hudson St.. New York, N. ¥. Telephone CA nal 6-1000 


Member A. B. C. 


Mail subscriptions to CIRCULATION DEPARTMENT 350 Hudson St. 
Subscription Rates—One year, $1200; two years, $20.00, for United States and Canada. 
aiso Mexico, Cuba and Panama 
To Other Countries—One Year $15.00; two years, $26.00 


THURSDAY, NOVEMBER 5, 1931 
ADVERTISING AND BUSINESS HEADQUARTERS 


Harry A Tarantous Business Manager 350 Hudson St., New York, N. a 
George M Slocum, Manager Detroit Bureau, 427 Fisher Building, Detroit, Mich., 
phone irinity 2-3500; Willard R. Cotton, Western Manager, 333 North Michigan Ave., 
Chicago, Ill, pbone Andover 2400; Metz B. Hayes, New England Manager, Little Build- 
ing, Boston, Mass.; Blanchard, Nichols & Coleman, American Nationa] Bank Building 
San Francisco Cal.; Lincolr, Building Los Angeles, Cal; 1037 Henry Building, Seattle. 
Wash. Address ALL advertising and business correspondence to 350 Hudson St., New 


York city 

EDITORIAL DEPARTMENT 
New Yerk N_ Y¥. Telephone CA nal 6-1000 
Editer William C. Callahan, News Editor. 
t (registiations and specifications) P J Robas. statistician; 
technica! editor; J. Russell Walsh, engi- 
Art Department 


Mich 


Single copies, 5 cents 








350 Hudson St. 
Alexander Johnston, 
Statietion® eats rahe gg : motions one 

Engineering Department, ens 
neering editor. Merchandising ‘Department, Charies S. Zach, editor. 


rfela dairector 
cone ee Bureau, Chris Sinsabaugh, editor, 427-8 Fisher Building, Detroit. 


Telephone Trinity 2-3500 Contributing editor. John C. Wetmore. 


Functions of the Trade 
Association 


N a recent address before the Columbia School of Jour- 

nalism in New York, Alfred Reeves, general manager 
of the National Automobile Chamber of Commerce, very 
clearly set forth the place of the trade association in the 
modern business picture. 

Commenting on the Swope plan for the stabilization of 
industrial employment through trade associations under 
government supervision, Mr. Reeves remarks that “Helpful 
as such legislation might be, it would take years to accom- 
plish.” 

Then he suggests: “Before asking government to care 
for our own problems we should prove our porthiness of 
such assistance by co-operating through trade associations 
to a greater degree than at present. Too many business 
men join associations in the hope that this will permit them 
to set prices, divide territory and do other things that would 
make business planning and business judgment of secondary 
importance.” 

Mr. Reeves then observes: ‘An honestly conducted 
trade association may not be able to set prices, but it can 
supply the most accurate knowledge of business conditions 
on which to base programs. The trouble with most trades 
is the action taken in ignorance of facts, harming all in the 
field and eventually bringing disaster to those who made 
the errors.” 

It will be well for all of us to remember that relaxation 
of the present anti-trust laws is something that will take 
time. Our national legislators still have deeply ingrained 
the idea that ‘“‘trust-busting” is the highest form of patriot- 
ism. And it will be well also if we cover our disappoint- 
ment at not getting immediate government help, but trying 
to make our trade associations as useful as they have the 
power to be even under present restrictions. That such 
organizations can assist mightly is no mere guess. We all 
know of many of them which have done or are doing yoeman 
service in injecting intelligent understanding of basic facts 
into their respective industries. 

And automobile dealers can do nothing more construc- 
tive at the present time than join their local trade associa- 
tion and contribute to its work. 


A Hopeful View 


N the current issue of the monthly brochure Looking 
Ahead, published by Alvin T. Simonds and John G. 
Thompson of the Simonds Saw and Steel Company, there 
is an optimistic note that comes as a ray of light in the 
general gloom. In speaking of the present economic situa- 


tion, the authors say: 
“We have considered 1931 as a year of revival. 








The 


upturn was halted by the shock of the European crisis. | 


Rising money rates will probably release money now hoarded 
and increase bank earnings. The National Credit Cor- 
poration will bring new life to hundreds of banks and 
increased confidence to all. We still think (this is only an 
opinion) that the last three months of 1931 will be months 
of revival. By this we mean that at the least there will be 
less than seasonal falling off. At the worst, they will 
record business activity at about the present level, and 
revival will begin with the new year and move smartly up 
to the spring peak. For several weeks commodity prices 
have not declined. If they move up, even though slowly, 
business will be strongly stimulated. If they remain stabil- 
ized, even then business will gain confidence, which is so 
sadly needed by business men as wildly pessimistic now as 
they were insanely optimistic in 1929.” 

Later in the bulletin the authors take up the auto- 
motive industry as one of the businesses that determine 
prosperity or depression. They see a revival of automotive 
sales, perhaps, this year, but certainly in 1932. We agree 
with them completely. 
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San Francisco Dealers 
Set Show Dates Jan. 9-16 


The executive commiitee of the 
San Francisco Motor Car Dealers’ 
Associa‘‘on has definitely set the 
dates for the sixteenth annua] Pa- 
cific Automobile Show as January 9 
to 16, inclusive. The show will be 
held as usual in the San Francisco 
Ci-:. Auditorium. 

George A. Wahlgreen, who has 
managed the San Francisco automo- 
bile shows ever since their inception, 
has again been named show man- 
ager. He has won in the past a long 
record of brilliant accomplishments 
in making the San Francisco exhibit 
one of the outstanding shows of the 
country from the point of view of 
both the trade and the public. 


The automobile show committee, 
as announced by the San Francisco 
Motor Car Dealers’ Association ex- 
ecutive committee, includes Presi- 
dent William L., Hughson of the 
dealer association as chairman, Al- 
lan Greer, Chester N. Weaver, J. E. 
French and George .\. Wahlgreen. 

The exhibit groups will include 
the latest motor car models, many 
of them making their first Western 
debut <. the show; the latest devel- 
op cnts in trucks and commercial 
cars and the newest accessories. 

Announcement of entertainment 
features for the show will be made 
at a later date, according to Wahl- 
| green. 


Wisconsin Association 
Proves Help to Dealers 


By LOUIS MILAN 


Managing-Secretary, Wisconsin Au- 
tomotive Trades Association 


The history of the Wisconsin Au- 
tomotive Trades Association and its 
present status as one of the most 
powerful trade groups in Wisconsin 
is most interesting. 


| many 


livered after May 1, in order to es- 
cape the tax. 

| Not only did the dealers have to 
| pay the customers’ tax but they 
| also lost considerable business, many 
|} people delaying the purchase of a 
}car until after May 1. The personal 


Several attempts had been made | property tax in Wisconsin was a 


in the past to organize the dealers 
of Wisconsin, but after experienc- 
ing a most discouraging response, all 
efforts to establish a permanent 
organization were discontinued. 
Two years ago, however, condi- 
tions in the industry reached such 
a point as tc make the formation 
of our association a real necessity 
Wisconsin dealers had several un- 
usual problems to contend with that 
combined to make a positive handi- 
cap to business. The personal prop- 
erty tax on new and used cars was 
assessed on May 1. This applied 
to both dealers and the public. 
Inasmuch as the new models were 
displayed about the first of the year, 


a eee ee 
COMING EVENTS 








| | 

Sic sacecscieineieeeiianeeiaaegiinaaheiadiaieaacani 
NOVEMBER 

5-14—London, England. Internationa! Com- 


mercial Motor Transport Exhibition. 
Olympia Hall. 


10-12—Chicago, Ill. American Petroleum 
Institute, annual meeting. Hotel 
Stevens 

28-Dec. '—Brussets. Belgium. Autumobiie 
Salon. 

29-Dec.5—New York, N. ¥. Automobile 


Salon, Hotel Commodore. 
30-Dec. 4—New York City. American So- 
ciety of Mechanical Engineers, an- 
nua] meeting. 
DECEMBER 
7-12—Atlantic City, N. J. Motor and 
Equipment Association and National 


Standard Parts Association, Joint 
Trade Show. 
9-11—Atlantic City, N. J. American In- 


seitute of Chemical Engineers, meet- 
ng 
JANUARY 

9-16—New York City, National Automobile 
Chamber of Commerce, Nationa! 
Automobile Show. 

9-17—Los Angeles. Annuai Automobile 
Show of the Los Angeles Motor Car 
Dealers Association 

10-13—Chicago. National Wheel and Rim 


Association, annual convention, 
Edgewater Beach Hotel. 
11-14—Detroit, Mich, American Roaa 


Builders Association, twenty-nintb 

convention and show 
1i—New York city. Society of Auto- 
motive Engineers, annual dinner 

Pennsylvania Hotel. 
16-23—Newark, N. J. Newark Automobile 
Dealers’ Association’s aunua) show 
16-23-—Buffalo, N. ¥. Annual automobile 
show of Buffalo Automotive Trade 


Association, Inc., 174th Regiment 
Armory 

17-23—Cincinnati. Automobile show of 
Cincinnati Automobile Dealers’ As- 
sociation. 

17-23—Milwaukee. Annua) Automobile 
Show, Milwaukee Automotive 
Trades, Inc. 


22-30— New York. Nationa) Motor Boat 
Show, Grand Centra) Palace 
23-30—Baltimore. Annual Automobile Show. 
23-30-—Minneapolis, Annua) Automobile 
Show of Minneapolis Automobile 
Trade Association 

23-30—Pittsburgh. Annua) automobile show 
of Pittsburgh Automobile Dealers’ 
Association, Motor Square Garden 

25-29—Detroit, Mich. Society of Automo- 
tive Engineers, annual meeting, Bork 
Cadillac Hotel. 

30-Feb. 6—Cleveland. Annual Automobile 
Show of the Cleveland Automobile 
Manufacturers and Dealers Associa- 
tion, Public Auditorium. 

30-Feb. 6—Chicsgo, Ul National Automo- 
bile Chamber of Commerce, Nationa’ 
Automobile Show. 

30-Feb. 6—Chicago, Ul. 
Hote] Drake. 

FEBRUARY 

Anuual Automobile Show 
Inc. 
Auto- 


Automobile Solon 


6-13—St. Paul. 
St. Pau) Automobile Dealers, 
13-20-—Kansas City, Mo. Annual 





real piece of sales resistance and 
| killed business for at least four 
|}months of the year. Furthermore, 
| just as soon as the May 1 barrier 
| was crossed the dealers were con- 


| 


now waited for the 
This vicious circle 


chase a car 
summer models. 


prospective purchasers then decided 
|/to run their old cars until the Jan- 
uary models came out. 

The above two handicaps to busi- 


ness, plus detrimental legislation 
and bad conditions in the industry 
itself, aroused leading | dealers 


throughout Wisconsin to take dras- 
tic steps to eradicate these evils. 
As a result a new Wisconsin Au- 
tomotive Trades Association was 
born, In one year over 750 dealers 
joined. Banded together, they made 
sweeping reforms that transformed 
the dealers’ status in Wisconsin. 





Accomplishments 
The personal property tax on 
dealers’ new and used cars was re- 
pealed. 


The personal property tax on the 
public’s cars was removed and in its 
stead was instituted a 4c gas tax. If 
it had not been for our association 
the public and the dealers would be 
burdened with the 4c gas tax plus 
the personal property tax. 

A campaign against the practice 
of manufacturers coming out with 
new models in summer was insti- 
tuted. Bankers throughout Wiscon- 
sin were asked to write to factories 
protesting against this evil. Dealers 
throughout the state were urged to 
do likewise. Our work on this prob- 
lem, together with that of other 
state associations and the National 
Automobile Dealers’ Association re- 
sulted in the National Automobile 
Chamber of 
record as against Summer models. 

We pointed out a solution to the 
used car problem in Wisconsin in 
the Wisconsin Co-operative Law. As 
a result many cities experimented 
with used car exchanges. 

We organized numerous city and 
county groups throughout the state. 
The dealers got to know one an- 
other and numerous local problems 
were solved in friendly meetings. 

Co-operative projects were started. 


Many dealer groups bought to- 
gether and saved _ considerable 
money. Others decided upon poli- 


cies that resulted in increased prof- 
its to all who participated. 

We represented the dealers ol 
Wisconsin on over 100 bills in the 
last Legislature and climaxed a 
most successful legislative program 
| with the repeal of the personal 
| property tax. We have the respect 
| of the entire Legislature. Our united 


mobile Show, Kansas City Motor! front has resulted in the killing of 


Car Dealers’ Association, American 





Royal] Building. 
13-20—Los Angeles, Cal. 

Hote) Biltmore. 
22-March 5—San Francisco, Cal, 

bile Saion, Palace Hotel. 


Autome- 


| detrimental legislation and the pass- 


Automobile Salon | age of the good. Our opinions on 


purchasers would buy cars| 
with the provision that they be de-,| 


fronted with the summer model 
bugaboo Many people who had} 
| waited until after May 1 to pur-| 


was completed with the fact that| 


Commerce going on) 


$$ 


o 
tively. Our power is shown by the 
fact that six members of the Legis- 
lature’ were defeated by us at thé 


last election because of their oppo< 
sition to the repeal of the personal 
property tax. 

We give monthly services of ines- 
timable value. The Milwaukee Used 
Car Market Report—which is the 
best known authority of used car 
values in Wisconsin. The Wisconsin 
New Car Sales Report—which gives 
monthly registrations of new car 
sales by makes and counties. The 
Monthly Bulletin—a digest of news 
and information of utmost benefit, 
This bulletin will soon be supplant- 
ed by a magazine. On top of this 
we give legal advice, furnish speak- 
ers for gatherings, and act as a 
clearing house for all dealers, 

We are now making plans for our 
annual convention, which will be 
held during the Milwaukee Auto- 
mobile Show. This event was at- 
tended by over 500 dealers last year, 
and this year we hope to have all 





of 1,000 dealers present. Promi- 
nent, nationally known speakers 
will be secured and the program 


itself will be of such a nature that 
no dealer can afford to miss it. 
Our aim is to have every dealer 
in Wisconsin become a member in 
our association, and thcre is no 
future 


doubt but that in the near 
we will realize it. 











GOOD HOTEL” 


is one way of designating 
Fort Shelby when 


Hotel 
you arrive in Detroit. q No 
| other large hotel is so close 
to the principal railway ter- 
|  minals, airports and steam- 
ship piers ... so conveniently 
located to Detroit's shopping, 
theatre, financial, insurance 
and wholesale districts and 
more universally known for 


its good food, rooms and 


service at economical rotes. 
4900 units . . 
with servidor and private 
bath. Rooms as low as $3.00 
suites $10.00 


. all equipped 


per day . 
and upwards. 


Motorists are relieved 
of their automobiles 
ot the door without 
service charge. Write 
for free road map, and 
your copy of ““Aglow 
with Friendliness,” 
our unique and 
fascinating magazine. 


HOTEL LOT 


She by. 
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DETROIT 


various bills before committee hear~ 


ings were listened to most atten- 


ss BRADWELL, Manager 
* AGLOW WITH FRIENDLINESS @ 














What the 


The following paper was _ pre- 
sented Jast week at the national | 


transportation meeting of the So-| 


ciety of Automotive Engineers at the | 
Shoreham Hotel, Washington, D, C. 
It is appearing serially in Automo- | 
tive Daily News. 


By G. K. BURGESS, 
Director National Bureau of Stand- 
ards, Washington, D. C. 


With the simplified practice pro- 
grams of the Bureau of Standards 
many of you are familiar. Simpli- 
fied practice recommendations, for- 
mulated by all branches of any 
chosen industry, relate to the elimi- 
nation of excess and little used sizes 
and varieties of commodities of 
common consumption. Although the 
benefits derived from the reduction | 
in the number of commodities 
needed to supply a given market are 
felt immediately by the producers, 
these benefits are shared also in 
large measure by the distributors, 
and competition insures that some | 
share of the benefits are passed 
along to the final consumer. In 
fact, no simplified practice recom- 
mendation becomes effective until it | 
has received the written approval of 
interested consumers, both organized 
and unorganized. After becoming 
effective, each recommendation is 
reviewed annually by a_ standing 
committee of the industry, repre-| 
senting not cnly the manufacturers | 
but also the distributors and users. 

In the general field of transporta- | 
tion, several commodities used in 
the manufacture of automotive and 
other transportation equipment, in- | 
cluding both tools and parts, have 
been included in the simplified | 
practice programs. Recommenda- | 
tions have been developed togcover 
such items as forged tools, milling 
cutters, grinding wheels and die 
head chasers, showing reductions in | 
variety ranging from 55 per cent. to 
75 per cent. The variety of foundry | 
refractories has been reduced 92 per 
cent. The recommendation on sheci 
steel] reduces the number of widths 
and gauges from 1819 to 209. In 
the field of distribution and mate- 








ria] handling equipment, simplifi- 
cation is being undertaken by a 
number of interested groups. One 


of the first completed recommenda- 
tions covers dimensions of skid plat- 
forms to provide for interchange- 
ability in use, especially in connec- 
tion with the growing use of such 
equipment for interplant shipment 
of goods by rail and highway. 
projects now under consideration 
include conveyor parts and attach- | 
ments, height of loading platforms, | 
ramp grades, and many forms of 
containers used for packing and 
shipping. Under present conditions 
in the general field of transporta- 
tion, waste elimination has become 
more important than ever before 
Simplified practice is recognized as 
one of the most important factors 
in eliminating waste, both in pro-| 
duction and distribution. There is 
ample opportunity in the transpor- 
tation field for such waste elimina-} 
tion, not only in the manufacture 
of rai] and highway vehicles, but 
in numerous collateral lines. 

In all, there have been adopted 
by American buSiness groups, work- 
ing in co-operation with the bureau, 
some 140 simplified practice pro- 
jects with an average adherence of 
over 90 per cent. of the units of the 
industries concerned. 

The rapid introduction of new 
materials, processes and inventions, 
has been accompanied by an in- 
creasing realization of the need for 
a better understanding between 
buyer and seller. This is true not 
only when the buyer is the final 
user, but even more so perhaps 
when he purchases materials for 
remanufacture or for resale, The 
buyers and sellers want to 
know about commodities covered 
by their transactions: (1) The real 
significance of the terms employed 
to describe each commodity, (2) 
definitions or specifications for the | 
various grades or ratings, (3) recog- | 
nized methods of tests, (4) di-| 
mensional standards and tolerances 
to provide interchangeability or to 
prevent skimping, and (5) any other 
criteria for use by the consumer as 
a guide to acceptance or rejection 
of the commodity. 

Industries are 


| 


on the amount of gas consumed 
1930! 








frequently con- 


fronted by a situation brought upon industrial use. 





Standards Bureau 
Is Doing for Business 


|of specification 


|of conflicting terms, grades, ratings, 








their immediate disposal. 


NEWEST S. I. BRIDGE 


them by short-sighted manufac- 
turers, who produce inferior mer- 
chandise to sell at a low price. 
While this price may be lower than 
that required to purchase the stand- 
ard quality, it is frequently high in 
1elation to value. Dissatisfaction in 
the use of this inferior merchandise 
brings discredit to the whole in- 
dustry, and users are driven from 
the product in question to another 
competing product in spite of all 
that leaders of the industry may do 
to restore public confidence in their 
goods, Forward-looking groups of 
producers have, therefore, found it 
advisable to co-operate in the for- 
mulation and promulgation of spe- 
cifications and methods of test 
sponsored by the industry as & 
whole as a basis for marketing. 


Home made specifications, used 
by an increasing number of contract 
buyers in an attempt to control 
quality, complicate the marketing 
situation. Manufacturers are forced | 
to produce a multiplicity of varities | SPRING 
of their products to meet the whims | * _—— 
writers who may 
have no real knowledge of the com- 
modity; mass production is inter- | 
fered with. 

The task of untangling the maze 


tion ceremonies for 


a certain degree, 
held on 
Bridge. 


| along these genera] lines: 


Richmond plazas. 
end of the bridge 
speakers will 





son. 


Mayor Walker. 


Hamburg 
Bethlehem 
| company’s 


turnpike, 
Stee] 
automobile 


test methods; arriving at a general- 
ly acceptable understanding there- 
on; and “putting it over” with the 
buying public seems colossa] to 
the manufacturers and beyond the| city when 
range of possibility by means at! pleted. 
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So it is 
but natural that many groups have 
sought the aid of the National Bu- 
reau of Standards for this purpose. 


(TO BE CONTINUED) 


DEDICATION NOV. 14 


Bayonne, N. J., Nov. 4.—Dedica- 
the Kill 
Kull Bridge, set by the Port of New 
York Authority for Saturday, No- 
vember 14, will probably parallel, to 
the ceremonies 
the George Washington 
Although the Port Author-| tion. 
ity has issued no formal announce- | 
}ment of its plans, the schedule} ctatome 
| which is being worked out will Sia 


There will be no exercises on the | 
bridge itself. but they will be held.,| 
instead on the Bayonne and Port} ince 
At the Bayonne | jey name in 1924. 
the principal} «7, 
be Mayor Lucius F, | 
Donohoe and Gov. Morgan F. Lar- 
In Staten Island the speakers | py, 
| will probably be Gov. Roosevelt and 


PERCH COMPANY 
PLANS NEW BUILDING 
Buffalo, Nov. 4—Immediate con- 
struction of a building with 100,000 
| square feet of floor space is planned 
|} by the Spring Perch Company of 
| Bridgeport, Conn., on a site in the 
opposite 
Company. 
spring 
| duction will be transferred to this | number of Chrysler dealers is of im- 
the new works is com- | portance 
J 
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PETROIT, Mich., Nov. 4.—In spite 
- of 1931 being one of the quietest 
| years that the automobile industry 
has experienced, there has been an | 
jincrease in the dealer organization 
lof more than 20 per cent., accord- 
‘ing to a statement authorized here 
| today by J. W. Frazer, general sales 
manager, 


van 


Chrysler Sales Corpora- 


In these facts, 
also pointed out that 
Chrysler dealers as a whole have 
prospered this year and that public 
acceptance of Chrysler cars is 
than at any time*since the 


addition to the 





| greater 
ption of cars bearing,the Chrys- 


the Chrysler | 
numbered ap-| 


August, 1930, 
dealer organization 
proximately 2,800 dealers,” Mr. 
azer’s statement said. “Now it/| 
;consists of more than 3,300 dealers, 
or an actual increase of 500 dealers, | 
| the majority of whom have enrolled 
}under the Chrysler banner since the | 
first of this year 

“The dealers who have joined the 
|Chrysler organization since this 
j}time last year are principally large 
and important dealers and _ this 
|number does not include the hun- 
| dreds of authorized Chrysler service 
| Stations throughout the country. 

“The addition of this imposing 


the 
The 
pro- 


i 


not only to motorists at 
arge but to Chrysler and Plymouth 


by the average motorist* 


* who went on an average 7200 miles. 


with real sales 


ERE 


punch to drive home to car pros- 


are figures 


pects the amazing economy they buy when 


they buy an Austin. 


Point out to them—an average of 594 
gallons of gas was used by each motorist 
in the United States during 1930. This 
is not theory but fact. “The American 
Motorists’ Association vouches for it, bas- 
ing their research upon gasoline tax returns 
of 48 states. 

Think what this means with an Austin, 
figuring 40 miles to the gallon (and most 


INC., BUTLER, PA. 





THE AMERICAN AUSTIN CAR COMPANY, 


BANTAM ENGINES 


Bantam Engines are available for 


Write Dept. K. 


Austins do better than 40). It means your 
customer can go 23,760 miles the 
amount gas consumed by the 
motorist last year. ‘This is three times as 
far as the average motorist does go in a 
year as estimated by the Automobile Cham- 


ber of Commerce. 


on 
ot 


There are Austin models for 
your prospects to choose from—providing 
smart bantam cars for individual needs. 
Find out about the Austin franchise and 
how Austin is working with dealers and 
distributors in sales and publicity work. 


Write 


seven 


today. 






Chrysler Reports 500 Gain | 
In Retail Outlets in 1931 


| Sati 


average 


— 


owners in particular, for it means a 
definite increase in service facilities. 

“The present splendid dealer or- 
ganization of Chrysler, with its 
exceptional equipment for servicing 
Chrysler cars, means that there is 
scarcely a city or town of any size 
or importance without Chrysler 
service facilities. 


“Naturally, it seems unnecessary 


|; to say that we consider this simply 


the beginning of Chrysler plans for 
developing our dealer organization 
even beyond its present size. The 


| thousands upon thousands of Chrys- 


ler and Plymouth cars now in use 
and the genuine enthusiasm of the 


| buying public for Chrysler cars de- 
| mand 
| dealer 


that there be even more 
outlets, which are rapidly 
being added as a result of the hun- 
dreds of dealer inquiries being re- 
ceived.” 


A NEW FREIGHT SERVICE 
Springfield, Mass., Nov. 4.—The 
M. & R. Transportation Company 
of 147 Nottingham St., has inaugu- 


|rated a new freight service between 


this city, Boston and New York, 
This newly organized company, un- 
der the leadership of Albert E. Ro- 
and Abe Malkin, will operate 
a fleet of trucks for fast overnight 
service between the cities named 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRINGS RESULTS 


In an Austin 
you can go 23,760 miles 


e 


lm 









PRICES 


Business Coupe. 
Standard Coupe 


$330 
395 












Runabout 395 
De Luxe Coupe. 445 
Cabriolet 475 


Panel Delivery 450 
Quarter-Ton Pick- 


Up Delivery 325 


All Prices F.O. B. 
Butler, Pa. 
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FORD DROPS USE. EF 
OF MACHINES IN 
CROP HARVEST! 


Detroit, Nov. 4—To the dismay | 


of his agricultural advisers, Henry | 
Ford seems determined to return to | 
antiquated methods and to discard | 
the modern machinery in favor of 
man power. And this, without tak- 
ing any one into his confidence as 
te whai he had in mind. 

This was revealed today when it 
was learned Mr. Ford, known as the 
father of the machine age, has, to| 
a certain extent, discarded it, and} 
returned to manp wore on his 
12,000-acre farm. This, he said, is 
for no other reason than to create | 
work for men who need it. 

Approximately 650 men—six times 
the number usually needed at har- | 
vest time when machinery is used— 
have started digging 100,000 bushels 
of carrots on the Ford farm. Five | 
hundred bushels will feed the Ford 
farm employees and the Ford cat- 
tle throughout the winter. Since 
the planting season in early spring. 
Mr. Ford has vetoed several sugges- 
tions of his farm management in 
line with modern machine methods, ' of abc 


| 


| 
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without prusneer any light on ong 
he was doing so. 

Tractors were used in cultivation 
in other years. This season the 
bulk of the work has been done 
with hoes, although the machine 
cultivator always has been regarded 
by farmers as a welcome develop- 
ment, 

Some time ago Mr. Ford said he 
hoped to solve the question of cycli- 
cal unemployment, at least so far 
as’ his interests were concerned, by 
perfecting a plan by which men on 
his pay roll would put in the sum- 
mer months at farming and the cold 
months in the factory. At least 
four months of every year, he re- 
peated today. could be devoted prof- 
itably to farm work. 

The men on the farm are paid $5 
a day. 


NEW ZEALAND MOTOR 
TRANSPORT ON INCREASE 
Washingten, Noy. 4.—Motor trans- 
port ervice is gaining ground 
in New Zealand despite adverse cco- 
nomic conditions, while rail and 
coastal shipping facilities continue 
to drop off, according to informa- 
tion received in the automotive divi- 
sion of the Department of Com- 
merce. Vehicles in motor transport | 
increased to 2,430 in January, 1931, 


from 2,172 in January, 1930, a jump | 


of about 12 4 per cent. cent. 


DAY, 


MOTORISTS OPPOSE. 
INCREASED GAS TAX 
IN PENNSYLVANIA 


(Continued from Page 1) 


ditional $19,000,000 a year for two 
years,” Mr. Ballantyne said. 

“Pennsylvania motorists, who now 
pay 3 cents gas tax and the regular 
motor registration and operator’s 
license, are paying an average tax 
yearly of $37.14. Last year, Penn- 
sylvania motorists paid $33,623,510 
in gasoline taxes alone. 

“A tendency by both Federal and 
state officials to consider automo- 
biles as luxury items has been noted 
throughout the country. Figures 
show that ownership of automobiles 
is concentrated among farmers and 
wage earners in the lower income 
groups, classes which have already 
suffered severely from the depres- 
sion. The motorist should not be 
singled out to bear the brunt of 
special added taxation for present 
economic emergencies or other 
needs that the entire tax paying 
public should bear in common. 

“The gasoline tax seems to be the 
target of those who see in this 
source of revenue a _ convenient 
short cut to the motorist’s pocket- 


meen: a 
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book to finance a variety of public 
needs, which are the concern of all, 
and, therefore should be borne by 
all. 

“We concur with our national A. 
A. A. body in opposing a Federal 
gas tax, which would cost motor- 
ists of the United States $150,000,000 
a year, of which Pennsylvania mo- 
torists would pay an additional 
$9, 500,000 a year. ae 


PARTS JOBBER BUILDS 
NEW JAMESTOWN 
Jamestown, N. Y., Nov. 4.—The 
firm of H. A. Dahlgren, Inc., oper- 
ating wholesale and retail automo- 


HOME 


Jamestown and Warren, Pa., has 
work nearing compl&ion on con- 
struction of a modern one story and 
basement brick and steel plant in 
Fluvanna Avenue, which is to be 
equipped throughout as a wholesale 
and retail automotive parts and 
service plant. Present headquarters 
are at 306 East 2d St. Harry A. 





Dahlgren is president and general | 


manager. 


)-OTO-METER REPORTS 

THIRD QUARTER LOSS 
| Toledo, 0. Nov. 4—For quarter 
ended September 30, 1931, net loss 
was $86,386 after above charges, 
comparing with net loss of $77,101 
in preceding quarter and net loss 
of $186,826 in third quarter of pre- 
vious fous year. 








tive parts and equipment houses in| 








NASH OFFERS THREE 
NEW ACCESSORIES TO 
DEALERS STOCK 


Kenosha, Wis., Nov. 4.—Three in- 
teresting new accessories have been 
added to the alluring list of Nash 
engineered special equipment which, 
were developed through the co- 
operation of Nash engineers and 
accessory manufacturers and sup- 
plied through the Nash factory. 

They include a new automatic 
starting device which starts the en- 
gine at the turn of the ignition key 
and keeps it running automatically 
as long as the ignition is “on”; an 
advanced and perfected radio re- 
ceiving set, adapted to all Nash 
models, and an attractive new rear 
tire guard, 

All three of the new accessories— 
specially adapted to Nash use—are 
offered at nominal cost to car 
owners. 

That this type of owner is in the 
majority is apparent from the fact 
that in only twelve cities of the 
United States in September ap- 
proximately $24,000 worth of Nash 
engineered accessories were pur- 
chased ased by car ear owners. 
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NEW COMMERCIAL CAR REGISTRATIONS FOR FIRST 
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CAR INDUSTRY WILL 
LEAD THE WAY 10 
PROSPERITY RENEWAL 


(Continued From Page 1) 


slump and most factories will start 
production of new models in Novem- 
ber or December, insuring an im- 
provement in demand for plate and 
safety glass during the last two 
months of the year, John B. Biggers, 
president of the Libbey-Owens-Ford 
Glass Company, said in a statement 
issued yesterday. 

The company showed a loss of 
$342,411 for the quarter ended Sep- 
tember 30, which makes the total 
loss for the nine months of the 
year $514,503. _ 503. 


CAR FINANCING OFF 
39.9% IN CANADA 
DURING SEPTEMBER 


(Continued From Page 1) 


1931. The per cent. of change is 
39.9. 

The total number of cars financed 
was 5,857 in September, 1931, 6,808 


in August, 1931, and 8,292 in Sep- 


tember, 1930; and the amount of 
financing was $2,568,484 in Septem- 
ber, 1931, $2,906,507 in August, 1931, 
and $4,271,752 in September, 1930. 

New cars financed were 1,753 in 
September, 1931, 2,188 in August, 
1931, and 3,127 in September, 1930; 
while used cars financed were 4,104 
in September, 1931, 4,620 in August, 
1931, and 5,165 in September, 1930. 

Financing of new cars amounted 
to $1,225,949 in September, 1931, 
$1,418,134 in August, 1931, and 
$1,754,700 in September, 1930. 
Financing of used cars amounted to 
$1,342 535 in September, 1931, 
$1,488,373 in August, 1931, and 
$2,517 — 5 in | Sages, 1930. 


BODY EXPERT SAYS 
"32 MODELS TO SHOW 
STREAMLINE. TREND 
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sections will be designed to offer 
much less resistance to wind at high 
speeds than heretofore. Of course 
this is just a start in the right direc- 
tion, but automobile body experts 
and others who have studied the 
trend of body design are convinced 
that in several years fully stream- 
lined cars will be a common sight 


on American streets and highways.” 
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PERFECT CIRCLE SALES 
IN SEPT. GAIN 47% 


—_— 

Hagerstown, Ind., Nov. 4—Sep- 
tember Perfect Circle piston ring 
sales were 47 per cent. better than 
September, 1930, according to a 
statement just made public by 
Lothair Teetor, vice-president in 
charge of sales. The nine months’ 
total also showed an increase of 23 
per cent. over the same period of 
1930 and came within a few thousand 
dollars of equaling the nine months’ 
record made ip 1929. 

Replacement sales through auto- 
motive equipment jobbers continued 
to pile up large gains over both 1930 
and 1929. Sales in this division for 
the first nine months registered a 
gain of 62 per cent. over the same 
1930 period. September  replace- 
ment sales were 75 per cent. ahead 
of September, 1930, making this 
month the largest of any September 
in the company’s history. 

Sales in the export division con- 
tinue to hold the spotlight, with a 
gain of 108 per cent. for the first 
nine months of this year over last 
year’s nine months. Canadian sales 
showed the biggest gain of any sin- 
gle section of a country with a gain 
of 115 per cent. in the nine months’ 
period over the first nine months 
lof 1930. 

_In commenting on _October sales 
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possibilities, Mr. Teetor stated, “A 
preliminary report for October indi- 
cates that sales for that month 
will hold very close to September 
levels.” 


TOLEDO VALVE SALES UP 
21.7% FIRST 8 MONTHS 


Toledo, Nov. 4.—An increase of 
21.7 per cent. in the sale of Toledo} 
valves to jobbers for the first eight 
months of this year over the corre- 


sponding period last year has re- 
cently been reported by the Toledo 
Steel Products Company. 

Replacement sales this month also 
indicate a large increase over the 
corresponding month last year. This 
company has had a decided increase 
every month this year. This may 
be attributed, according to J. E. 
Adams, sales manager of the Toledo 
Steel Products Company, to the 
guarantee which was placed on 
Toledo valves at the start of this 
year. 


REROUTE BUS LINES 
Trenton, N. J., Nov. 4.—Rerout- 
ing of five of the seven buses oper- 
ated by the Twin City Bus Com- 
pany, Ine, and the single vehicle 
operated by the West Side Bus As- 
sociation, has been authorized by | 

the Public Utility Commission. 


LOCOMOBILE SALE 


7 


——————————— 


DEC. 1 FACILITATED 
BY COURT ORDER 


(Continued From Page 1) 

ings were to be sold free and clear 
of all encumbrances except liens for 
taxes due to the city of Bridgeport. 
| No offers were received for the 

property, however, and the original 
| scheduled sale was postponed until 
June 22. Bidders were still absent 
at that date, and a second continu- 
ance until October 1 was granted, 
followed by a third until December 
1. On September 22 the trustee was 
given permission by the court to 
enter into a lease of part of the 
premises for six months beginning 
October 15. 


DARDELET THREADLOCK 
LICENSES TWO FIRMS 


New York, Nov. 4.—The Automatic 
Products Company and National 
Machine Products Company both of 
Detroit, have been licensed by the 
Dardelet Threadlock Corporation to 
manufacture bolts and nuts, cap 
| screws, set screws, and studs thread- 
ed with the Dardelet self-locking 
| screw thread. 


NINE MONTHS OF 1931 BY MAKES AND STATES 
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Ransohoff Side Loading 


Burnishi 


— 


A new departure 
2quipment which, it is said, results 
in a Saving in time and labor, a 
better finish of the work and a 
definite and substantial reduction 
in burnishing costs, is announced 
by N. Ransohoff, Inc., Cincinnati, O. 

The work is loaded into the barrel 
through a door in the periphery, 
somewhat as in the case pf the 
standard barrel where the diameter 
is greater than the length. A cylin- 
drical screen is attached to the end 
of the burnishing section and con- 
nected to it by a suitable passage 
of patented design. This screen is 
surrounded by a cone for retaining 
the balls after separation from the 
work, and this cone is connected 
to the burnishing compartment by 
a patented passage. 

After the burnishing has been 
completed, reversing the direction 
of rotation discharges the work and 
the balls into the screen. Here the 
balls are separated from the work, 
the former falling through the per- 
forations in the screen into the 
surrounding cone and the latter 
passing out from the end of the 
screen, The barrel is then stopped 


and loaded with another batch of 


AMERICAN MASS 
OUTPUT METHODS 


TOPIC OF BAKER 


Weaknesses of American mass 
production methods have become 
apparent during the present depres- 
sion, but they are defects of regula- 
tion and adjustment only, and not 
fundamental weaknesses of the sys- 
tem itself, says R. E. Baker, member 
of the international engineering 
firm of Arthur G. McKee & Co., 
writing in the current issue of Trade 
Winds, published by the Union Trust 
Company, Cleveland, O. 

Any suggestion that the country 
must give up mass production and 
return to the hand loom and pick 
and shovel days to bring back pros- 
perity and normal employment is 
as absurd as it is radical, Baker 
writes, 

As the country emerges from the 
depression, however, there is likely 
to be a greatly lessened urge for the 
rapid expansion familiar in recent 
years and a greater need to adjust 
production to markets and to guard 
against obsolescence of equipment. 

“With immigration cut down, the 
birth rate lower, foreign trade fall- 
ing off, and much of the initial de- 
velopment work of the country done, 
domestic markets will expand much 
less rapidly than they have been 
expanding for the last twenty-five 
or thirty years,” Baker writes. 

“Faced with these changing con- 
ditions, both in domestic and for- 
eign markets, it would seem that 
the task of industry is going to be 
one of organization and correlation, 
rather than one of limitless expan- 
sion. It is a task which will require 
the utmost in business ability, but 
its performance will pay good re- 

wards in the shape of a prosperity 


ng Barrel 
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ishing direction automatically re- 
turns the balls from the cone to 
the burnishing section. This auto- 
matic handling of the balls elim- 


inates all the labor of handling 
them and the time required to 
empty and reload the barrel is 


about five minutes. 

The advantage claimed for the 
end discharge is that it permits of 
a greater diameter in the burnish- 
ing compartment without excessive 
loading height. This greater diam- 
eter and the use of more balls pro- 
duces an increased burnishing pres- 
sure, resulting in better and faster 
operation, while the end discharge 
also permits the whole equipment 
to be built close to the floor. 

Brief Specifications: Ten-sided 
drum, sides and ends lined with 
maple. Three point suspension, one 
long flat bearing at loading end, 
two chilled rollers running in roller 
bearings at discharge end. Power 
from 720 r. p. m. motor through 
V-belt drive and cut gear and 
pinion. Built in several sizes and 
perforations in screen of proper 
size to accomodate machine to cus- 
tomer’s work. 





more stable than that of some of 
our years of rapid expansion. 

“Business, I believe, needs a new 
adviser, who may best be described 
as the technological economist, who 
will combine with economic knowl- 
edge of past performance thorough 
information of what the future 
holds in the way of change, in order 
that administration may base its 
decisions, not only on what has hap- 
pened but on what is likely to hap- 
pen, and escape the danger of 
ruinous obsolescence. 

“The outstanding fact of our in- 
dustrial situation is that through 
two decades of rapidly expanding 
markets, industry and its consum- 
ers have paid a staggering price for 
obsolescence, In part, this sum has 
been the price we have paid for 
progress, If, as I believe, we have 
reached a period in which market 
expansion is to be much less rapid, 
we will have to weigh each new im- 
provement on the scale of economic 
advantage and then look ahead to 
See what new things will, in turn 
threaten its continued usefulness. 

“This means that administration 
must be as soundly advised on tech- 
nology as it is on history and sta- 
tistics. Administered on the basis 
of such knowledge, mass production 
will be adjusted to the needs of the 
country and the weaknesses now so 
apparent will cease to exist.” 





NEW TOOL CONCERN 
IN SPRINGFIELD, MASS. 
Springfield, Mass. Nov. 4. — 
Richard Gaudreau, formerly of the 
Bay State Tool and Machine Com- 
pany, has acquire@ the Hampden 
Tool Company in St. James Ave- 
nue from Patrick Murphy and has 
formed a new corporation called 
the Production Tool and Die Com- 
pany, of which he is president and 
treasurer, and will engage in the 
manufacture of jigs, tools, dies, fix- 
tures, metal stampings and produce 
tion of special machines and parts, 
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G. E. ANNOUNCES 
NEW ELECTRIC 
AIR HEATERS 


A line of horizontal electric air 
heaters for industrial applications 
is announced by the General] Elec- 
tric Company. Five ratings are 
listed: 1,000 watts at 115 volts, and 
1,000, 2,000, 3,000 and 4,500 watts at 
230 volts. 

The heaters consist of a number 
of General Electric strip heaters 
mounted in black japanned, perfo- 
rated, pressed steel cases. Each is 
equipped with three feet of armored 
cable and a three-heat snap switch 
mounted on a standard conduit box. 
They are designed for wall or floor 
mounting. 

Advantages of the new line, as 
listed by the manufacturer, rate as 
follows: 

1, Free air circulation, providing 
maximum heat. 

2. Ease of installation; the heat- 
ers are simply mounted on wall or 
floor and connected to the power 
line. 

3. Lightness and strength; units 
are easily moved from one job to 
another. 

4. Heat is always available at the 
turn of a switch. 

5. The three-heat snap switch 
provides simple regulation of tem- 
perature and economy of operation. 

6. Cleanliness; no soot, dirt or 
dust; No odors or obnoxious gases. 


NASH DEVELOPS 
SILENCE GAUGE FOR 
TESTING CARS 


Kenosha, Wis., Nov. 4.—A new 
“silence gauge” appeared today as 
part of the demonstrating equip- 
ment to prove the efficiency of the 
complete anti-noise insulation em- 
ployed in all Nash automobile 
bodies. 

The device, evolved by Nash en- 
gineers, consists of a metal sleeve 
which approximates the quality and 
rugged strength of the wood-steel- 
and-composite Nash bodies. The 
sleeve, with an alarm bell attached 
inside, registers the amount of 
sound and vibration produced by 
metal body panels which are not 
thoroughly insulated. A _ separate 
and removable lining of the Nash 
plastic compound and felt composi- 
tion body insulation accompanies 
the metal sleeve. Without this in- 
terior lining all sounds and vibra- 
tion inside of the sleeve are actu- 
ally amplified in the same way that 
unprotected automobile bodies carry 
operating noises to the car’s pas- 
sengers. With the Nash _ interior 
insulation applied even the sound 
of the alarm bell is so deadened 
and hushed that it is hardly audible 
to the listener. 

The device serves to illustrate 
simply and explicitly the comfort 
advantages of the complete Nash 
sound-proofing which features the 
bodies of all four Nash motor car 
series. 


MENGEL CO. REPORTS 
NET LOSS OF $167,612 


Louisville, Ky., Nov. 4.—The Men- 
gel Company, Louisville, of which 
the Mengel Body Company is a part, 
in a financial statement for the 
third quarter and the first nine 
months reports net sales for the 
third quarter of $1,370,636 and net 
loss $167,612, after interest, ex- 
penses, etc. For nine months of 
this year the net loss is $162,215. 
Unfilled orders October 14 were 
$960,000, as against $1,416,000 on the 
same date of last year. The company 
has no banking indebtedness and 
reports ratio of current assets to 
current liabilities as 21 to 1, as of 
September 30. 

The Mengel Company, in addition 
to production of automobile wood 
parts in two large plants, also pro- 
duces lumber, fiber containers, wood 
boxes, mahogany lumber and ply- 
woods, operating its own lumber 
mills in the South, and mahogany 
logging operations in the tropics, 
including West Africa. 
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McCord Offers New Ford, 
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A new 
Chevrolet gasket assortment, super- 
seding the No. 8513, which prove 


has been an- 
In this new 


offered the trade, 
nounced by McCord. 


profit-sharing Ford and{and 


Chevrolet Gasket Assortment 





ten McCord steel 
(price $1.75), which provide a means 
d of displaying and selling gaskets. 
There are three reasons for the 
to be one of the most popular ever! wige aeceptance and approval of 


hook-ups 


this new assortment: Replacement 
is the order this year, the dealer 


assortment only fast moving Ford makes 4712 per cent. profit on the 


model A and Chevrolet 4-6 copper 
asbestos gaskets are included. 
Because the merchandising helps 
in the previous assortment were so 
popular with the dealers, McCord 
has gone further by including addi- 
tional and more valuable sales helps 
in the No. 8514—helps that would 
cost a dealer $4.25 if purchased by 
him. In the assortment are two 
N. S. P. A. flat-rate manuals (price 
$1 each), one fcr Ford and one for 
Chevrolet, both of which list all 
flat-rate operations and show short- 
cut methods on various jobs; one 
large flat-rate wall chart (price 25 
cents), with the most popular serv- 
ice operations; one large three-color 
metal repair and service sign for 
outside the building (price 25 cents) 


REDUCE TRUCK RATES 
OVER S. I. FERRIES 


Elizabeth, N. J., Nov. 4.—Ferry 
rates between Howland Hook, §S. LI. 
and Elizabethport, N. J., have been 
cut by the New Jersey and Staten 
Island Ferry Company as tr> open- 
ing move in a battle for vehicular 
traffic between ferry company and 
the Port Authority, which operates 
the two Arthur Kill bridges between 
Staten Island and New Jersey. The 
Port Authority is reported to be 
planning a new scale of tolls. 

Samuel Serena, general manager 
of the ferry company, said the new 
rates are 16 per cent. less for pas- 
senger cars and 50 per cent. less for 
trucks than the bridge tolls. The 
new rates over the Elizabethport 
ferry are: Passenger automobile and 
driver, 25 cents; trucks under two 
tons, with driver and helper, 35 
cents; larger trucks, 65 cents. 





MULLINS’ 9 MONTHS’ 
PROFIT $101,588 
Salem, O., Nov. 4.—Mullins Man- 
ufacturing Company, makers of 
radiators and other automotive 
parts, with extensive factories here, 
had September quarter net profit of 
$17,349, against net loss of $25,428 in 
the September quarter of 1930. For 
nine months to September 30, net 
profit was $101,588 after deprecia- 
tion, interest, etc., compared to net 
loss of $31,240 in the first nine 
months of 1930. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 














gaskets and gets the Selling helps 
free. Ford and Chevrolet compose 
about 50 per cent. of the total re- 
placement market. Dealers will do 
well to watch for and take advan- 
tage of things like this in 1932. 


Rooms 
$25 per day 


That’s what some hotels 
charge and that’s what 
they get. It’s worth it 
to the people who rent 
such rooms. They get 
value and service that a 
$4 per day hotel cannot 
give. 7 





















Automotive Daily News 
sells for $12 per year, 
and it is read by impor- 
tant ex--utives in fac-’ 
tories and in dealer 
and distributor estab- 
lishments. They are 
men of importance, men 
who have the power to 
buy—the authority to 
make decisions. Tell 
your sales story to them 
and sell much. 














A few big buyers are 
worth more than many 
little ones. 
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